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1. Module 1: OcHoBM ycniWHMX Npogaxis (4 3aHATTA)

BcTyn go npodecii. MNcuxonoria npogaxis
e Tunu npogaxis: B2B, B2C, Enterprise

® BopoHka npogaxiB Ta 1i etanu

@ KJ104OBi HABMYKM 1 MUCNIEHHSA cein3a

@eTaaniLue npo Kprj

3aBpaHHs: Bubpatu gns cebe npoaykT/mocayry, 3 skum npautoBaTMeTe Ha Kypci. Mo6yayBaTi BOPOHKY

npoAaxis 41 06paHoOro NPoayKTy.
Bawu igeanbHuii KNIEHT | NPOAyKT
e AHani3 npoaykTy: doivi vs nepesaru

e CTBOpeHHA nopTpeTa igeansHoro KnieHta (ICP) i Buyer Persona
® AHani3 KOHKYPEeHTIB

e Odhepyn Ta AK 3 HAMW NpawoBaTh
3aBpaHHs: CtBopuTK 3 ICP Ta 2-3 odepw.
McmxoTunum KNIEHTIB 1 aganTawis KOMyHiKauit

e Mogeni noBeaiHKN KNIEHTIB, MCUXOTUMK



e $K WBMAKO BU3HAYMTU NCUXOTUN KAIEHTA?
e CTuni KOMYHIKaLii A1 KOXHOro Tuny

e AganTauis Balol npe3eHTauii Ta apryMeHTiB
3aBaaHHs: By BxXe MaeTe npoAyKT/nocayry, NponuLliTh BiANOBIAHI 3anepeyeHHs KNIEHTIB 3 PISHUMN
ncmxotunamu, cqoopMynonTe CKPUNTY BignpaLoBaHHS.
OpraHizanis po6o4oro npowecy i TanmM-MeHeKMEHT

e [lpyHUMNK NOBYL0BM 0COBUCTOT BOPOHKM Nnpofaxis (HasiTb 6e3 CRM)

® TexHikv npiopuTesauii nigis i 3aBgaHb
e CTpyKTypa poboyoro AaHs celinza: TaliM-6/10k1 ans poboTy 3 BOPOHKOHO, A3BiHKIB, dho/1/10y-anis,

3BITHOCTI
3aBpaHHs: CkiacTu igeanbHWii po3kiag CBOro poboyoro TWXHSA 3 ypaxyBaHHSIM TaiM-6/10KiB.

2. Module 2: Big kOHTakTy 40 neperoBopis (6 3aHATb)

KeautichikaLis nigis. Metogonoria BANT
e Hagiwo kBanigikysatu nigis?

e Budget, Authority, Need, Timeline

e [utaHHA ans kBasidikalii Ha KoOXHOMY eTani
MpakTrka: PonboBa rpa «KeasidhikaliiHnii A3BIHOK»: CTYAEHT rpa€ «npoAaBLs», IHWLNA — «KiEHTa». KoxeH
OTPUMYE YMOBM AN Ajasory (Hiwa, piBeHb 00i3HAHOCTI KNieHTa, 3anepeyeHHs).
Discovery Call. TexHika SPIN-npogaxis

e [ligrotoBka Ta CTpykTypa discovery-A3BiHka

e Situation, Problem, Implication, Need-Payoff questions
® FK BECTV K/iEHTA NO HaMIYEHOMY LLUAXY

® AKTUBHE C/lyXaHHS Ta BUABMIEHHA «60M0»
3aBgaHHsA: lNigrotysartu CTPYKTYpy Ta ckpunT discovery-A3BiHka 3a metogosorieto SPIN.
MepLunii KOHTaKT: X0No4HI NMNCTY Ta A3BIHKM

e CTpyKTypa e)ekTVBHOIO XOM04HOI0 NncTa

e [lepcoHanizauis Ta A/B TecTyBaHHs

e CKpuNTW ANs XONOOHUX A3BiHKIB
MpakTuka: CTyaeHTV rotTytoTb «30 CeKyHAHWUIA NiTUY» A5 XON0AHOro A3BIiHKA. IHLII — OLHIOTL 3a
KpUTEPIAMMN: YIiTKICTb, LIHHICTb, 3aX0M/IEHHS yBarn. MoXHa faTn 0OMeXeHHS: «Ma€eLl 3 peyeHHs, LWob
3auenuTi».
Po3po6ka KomepLiiHOT npono3unuii

e CTpyKTypa Ta K/1to4oBi efieMeHTr Kl

® Sk 06rpyHTYBaTU LiHY?
e Fk rotyBatucs [0 nNpeseHTawii?
® ®OKyC Ha LiHHOCTI, a He Ha doyHKUioHani

e Follow-up nicns Bignpaeku Npono3uui
3aBaaHHsa: CTBOPUTU WABIOH KOMEpPLiHOT NPono3uLii. (KOXXeH Mae CBi NPOAYKT/nocnyry)
MpakTuyHe 3aHATTA: [Npe3eHTaLis NPOAYKTY



MpakTuka: BigbutTs 3anepeyeHb CTYAEHTIB | BUKIagava.
Crparerii Follow-up
® CTBOPEHHA NaHLIIOXKIB LOTUKIB

e [lpaBuna edpeKkTUBHOIO (QOsI/I0y-any: KoM i K 4acTo nucatu
e CnpoLEeHHS NpoLecy NpPU3HaYeHHs 3ycTpideii

® CKOpPOYEHHS LWNAXY KNieHTa
3aBpaHHsA: Po3pobuTtun cTparterito qonioy-any ans KieHTa, Skuii «B3sB nogymartm».

3. Module 3: Po6oTa i3 3anepeyeHHsaIMN i1 3akpuTTA yroaun (5 3aHATb)

TuNoBI 3anepeyeHHs Ta X NPUYNHU
e Knacudikauis 3anepeyeHsb: LjiHa, Yac, KOHKYPEHTU, aBTOpPUTET

® BusIBNEHHS NPUXOBaHUX 3arnepeyeHb

e [lcmxonorist NoBeAiHKK KrlieHTa
3aBaaHHs: Cknactu KapTy 8 HainoLWMPEeHiLMX 3anepeyeHb y Balliil Hili + No 2 BapiaHTV BignpautoBaHHs.
TexHiK1 pob0oTHK i3 3anepeyeHHAMM

e AnropuTtM 06po6KM 3anepeyeHb

e TexHikn «Feel, Felt, Found», «BymepaHr» i iHLwi

® $K NepeTBOpUTY 3anepeyeHHs Ha aprymeHT?
MpakTuka: MpoBecTn posboBy rpy «PoboTa i3 3anepeyeHHsIMI.
KoxeH CTyaeHT oTpUMye KapTKy 3 3anepeyeHHsM («Y Hac yxe € noctadyasibHUK», «MeHi He LiKaBo», iHLWe).
3aBpaHHs iHWOro — BignpauoBatu Bignosigb. Micnsa cepii 06MIHIOTLCS 11 PO6/IATE BUCHOBKMN.
MeperoBopu Npo UiHy /i yMOBM

e [ligroToBKa A0 Neperosopis

e Sk He gaBaTtu 3HMXKY? LLiHHICTb vs LliHa

e TexHika BATNA (Best Alternative to a Negotiated Agreement)
3aBfaHHs: Po3pobuTtun cueHapiin neperoBopis 415 3a4aH0ro Keicy.
TexHikv 3aKpuTTa yrogm

e Konwu vac 3akpusatu yrogy? CurHanu Bif kiieHta

e Assumptive Close, Summary Close, Now or Never Close

e [lii nicna oTpyMaHHA «Tak»
3aBaaHHA: PonboBa rpa «3akputTa yrogm».
il nicnsa «Hi». AHani3 nporpaHux yrog,

e Sk npaBW/IbLHO pearysaTu Ha BigMOBY?

e 306ip thinbeky AN nokpalleHHsA npouecy

@ [lepeBefieHHA «XONMOHUX» NiAiB Y «Tensy» 6asy
3aBpgaHHs: MpoaHanizyBaTu Keinc NporpaHoi yrogn i BUSHaYMUTM TOUKM POCTY.

4. Module 4: Mobyaosa BiAHOCWH, kap'epHuiA po3BnUToK Ta LIy npogaxax (5 3aHATb)

Onboarding i Customer Success
e [lepefava KnieHTa B IHLWINIA BiaAIN



e FK 3a6e3neunTy NO3NTMBHUI NEPLUNA AOCBIA?

® OcHosu Upsell i Cross-sell
3aBaaHHsA: Hanucatn «Welcome» NUCT Ans HOBOTO K/ieHTa, nobyaysatu 2 npono3suuii Upsell Ta Cross-sell.
KntouoBi METPYKN 11 aHa/iTUKa Y Npogaxax

e SQL, CR, ARPU, LTV, CAC — w0 noTpi6HOo 3HaTn?

® K po3paxyBaTtu 0COBUCTWIA NaH NPoaaxis?

e FK aHanisyBaTu CBOK e(PeKTUBHICTL?
3aBpaHHs: MpoaHanisyBaTy 3BIT 3 NPOLAXIB | 3anponoHyBaTtn 3 Aii 4719 nokpaleHHs. Migrotyesarmcs o
(hiHaNIbHOrO NPaKTUYHOTO 3aHATTA: BMOPATK Hilly, npoaykT, ctBopuTu KIM i nigroTyBatucsa Ao npeseHTtauii.
Kap'epa B npogaxax Ta 0cobuctunini bpeHs

e Kap'epHi Tpeku: Sales Manager, Account Executive, Head of Sales

e [lobyaoBa 0coOMCTOro 6peHAay B NPOdECIiHUX Mepexax

e [igrotoBka Ao cnisbecign Ha nosuuito Sales Manager
3aBpaHHsa: MigrotyeBatuca 4o iHaIbHOTO NPakTUYHOIO 3aHATTA: BUGpAaTY Hily, NPOoAYKT, cTBopuUTY KIT i
nigrotysatucsa 4o npeseHTau;i.
CTparterisi komyHikalii i «B6uBYi» ckpunTtu 3i LI

e Hk rosoputy 3i LLII MmoBOIO Npoaxis

e Po3pob6ka ctparterii 3axogy (Customer Approach)

e [eHepatop CkpunTis: [3BiHKM Ta MeceHoKepu
3aBpaHHA: Bopkwon: AganTtauia nig cermeHTu. CTyaeHTn 6epyTb OAMH NPOAYKT i reHepyroTh ABa Pi3Hi
nigxogn: ansa B2B (aupekTopa IT-komnaHil) — ¢hoKyc Ha umdpax i ekoHomil, a ans B2C (npusatHoro
KnieHTa Kypcy/nocnyrn) — ¢ooKyc Ha eMoL,isix Ta KOMDopTi.
Po6oTa i3 3anepeueHHamMU Ta «[JoTuckaHHA» yrogu 3i LI

® TpeHaxep poboTH i3 3anepeyeHHs MM

e Marisa Follow-up (Jluctu nicns 3ycTpidi)

e |lll-reHepaTop odepis, cTparer i BUMTENb

5. ®iHasIbHa NpakTuka

Q B KiHLj KypCy BUKOHYETbCS AUMIOMHWIA NPOEKT.

BOHYCWU KYPCY
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